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AHOTALIA

3pocraHHs (iHAHCOBOI 3HAYYIIOCTI Ta CTPYKTYPHOI CKJIaJHOCTI CerMeHTa PpHHKY cucteM B2B enexkTpoHHOI KoMepIii, a Takox
HEOOXiHICTIO MiJBHIIEHHS HOro e(peKTUBHOCTI 3yMOBHJIO aKTyaJbHICTh MPOBEACHHS CHCTEMHOTO aHajli3y Mojenei, MeToxiB Ta
TEXHOJIOT1} CTBOPEHHsI IIePCOHAIi30BaHOI0 KOHTEHTY B TaKMX CHCTeMaX. Bu3HaueHo ocobOmmBocti B2B komeprii Ta mpoBeneHo
nopiBHsAHHS cucreM B2B Ta B2C 3a ocHOBHMMHM mHoka3HHMKaMu. [IpoBelieHO aHali3y iCHYIOUMX MOZAEJNIEH, METOIIB Ta TEeXHOJNIOTIi
CTBOpPEHHSI MIEPCOHANII30BAHOTO KOHTEHTY B cHcTeMax B2B enekTpoHHOI Komeplii, a came alropHTMIB MOIIYKY YacTHX HaOOpiB
toBapiB Apriori, FP-Growth, Eclat , o 103BoNIsITOTE BUSIBISTH KOMOIHALIT TOBApIB, SIKi YaCTO 3aMOBJISIFOTECS Pa30M, METPHK SKOCTi
acomiaTMBHUX mpaBmi (HiATPUMKa, MOCTOBIpHICTB, lift, conviction) s oOUiHIOBAHHS 3HAUYYNIOCTI Ta KOPHCHOCTI 3HAMICHUX
3aKOHOMIpHOCTEH B 3aMOBJICHHSX TOBapiB. OOrpyHTOBAaHO HEOOXIIHICTh PO3POOKH Mozesel adiHiTHBHOrO aHali3y TPaH3aKLIHHUX i
MOBEIIHKOBHX JaHUX Y MOETHAHHI 3 MeToAaMu Kiacu(ikanii KIieHTiB s TiIBUIIEHHS epcoHai3aLil ToBapHOro, iHpopMamiitHoro
Ta peKOMEH/Ialli HHOr0 KOHTeHTY ciucteMu B2B enextponHoi komepii

KirouoBi ciioBa: enexrponna komepuisi; cucteMu B2B; Tpan3akililiHi Ta MOBeIiHKOBI JaHHi; adiHITUBHUI aHAaJi3; acol[iaTUBHI
npasuna; Apriori, FP-Growth; Eclat; metpuku sikocri

AKTYyaJIbHiCTh. AKTYyalbHICTh TIPOBEICHHS aHAI3y Mojeiel, METOAIB Ta TEXHOJOTIH
CTBOPEHHS TIEPCOHATI30BAHOTO KOHTEHTY B cucTeMax B2B enexkrponHO1 KoMepliii 3ymMoBieHa
(hIHAaHCOBOIO 3HAUYYIIICTIO Ta CTPYKTYPHOIO CKJIQJHICTIO IIhbOTO CETMEHTAa PHUHKY, a TaKOX
HEOOXITHICTIO TMiABUINEHHS #oro edekTuBHOCTI. Kpurtnuna BaxumBicTh edexkTuBHOI B2B-
nepcoHamizalii MATBEPKYETbCSI BEIWYE3HUMH (DIHAHCOBUMH 00CSTaMH IIBOTO CETMEHTA.
CairoBuii punok B2B enextponHoi komepiiii, ominenuit y $11.54 tpunsiiona nonapis CILA y 2024
pomi, 3Ha4HO mepeBepurye puHOK B2C ($6.55 tpan). Ilporno3 #oro 3pocranHs no $60.62
tpuibiiona ponapie CIIIA no 2034 poxy Bka3dye Ha Te, IIO HaBiTh HE3HAYHE IMiIBUIICHHS
e(heKTHBHOCTI B3a€MO/I1 3 KJII€EHTAMH 3a IOTIOMOTO0 IepcoHai3allli MaTUME MYJIbTUTPUIbHOHHUN
exoHOMIuHHU# epekT [1]. Ame BcTaHOBIEHO, IO TPAAUIIAHI METOIM B3a€MOJIi 3 KII€HTaMH, IO
po3pobuieni ans B2C-cermeHTa Ta Opi€HTOBaHI Ha €MOIIii, IMIYJIbCHUBHI MOKYIKH Ta MPOCTHIA
KOPHUCTYBAIIbKUI JOCBid, € HempocTaTHhO edextuBHuMu st B2B [2]. Ockinbku B2B-3akymisii €
palioHaTbHUMH, MalTh BHCOKY BapTICTh Ta KepyroTbcsa mnoTtpedbamu B ROI (moBepHeHHs
IHBECTHII1i1), BUHHKA€ HarajlpbHa noTpeda B aHANI31 Ta aganTaiii iCHyr0UrX MOJIeJeH sl BUPILICHHS
takux B2B-BUKIHKIB K. CKIQJHICTh 3aKymiBenbHOTo 1eHTpy (Buying Center) komnu pilieHHs mpo
KYIIIBJIFO TOBapy Yd MOCIYI'M MPUHMAETHCS HE OJAHIEIO JIIOJUHOI0, a IPYIoo Jrojeil abo BiAILIIB
BCEPEMHI OpraHizallii-moKynis, HAUBITyalbH]1 LIHOBI YMOBH, PO3PIIKEHICTh JaHUX (PIaKi, aje
BEJIMKi 3aMOBJICHHST) Ta HEOOXIHICTh TOBrocTpokoBoro naptaepctsa [3]. Lle cTBoproe mporanuHy B
JOCITI/DKEHHI METOIB, 3JaTHUX e(eKkTuBHO mpautoBatu y B2B-cepemoBumii. 3 iHIIOro OoKy
BIIOMO, IO Ui CTBOPEHHS CIIpaBJAl PENEBAHTHOTO Ta PAlliOHAIBHO OOTPYHTOBAHOTO KOHTEHTY
(ToBapHOTrO, IHMOPMALIIHOTO, PEKOMEHAAIIHHOTO) )KUTTEBO HEOOXITHUM € TTTMOOKHIA aHAI3 TaHUX
[4]. Lle Bumarae mpoBeJICHHS CHCTEMATHYHOTO aHAi3y ICHYIOUMX MOJENeH, sIKi BAKOPUCTOBYIOTh
TpaH3aKLiiHI JaHi A BUSABICHHS a(iHITUBHUX MPaBHJ Ta TUIOBUX 3aKyIMIBEJIbHUX MATEPHIB Ta
MOBEJIIHKOBI JIaH1 JJI1 PO3YMIHHS 3aKYMIBEJIbHUX CLIEHApiiB Ta MOTpeO PI3HUX poJiel y KOMMaHii-
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kiieHTi. [IpoBeneHHs TaKoro aHalidy J03BOJHUTH BHUSBUTH MPOTAIMHH B HAasBHUX METOJAX,
OoOrpyHTYBaTH HEOOXIJHICTh IHTErpamii aHaIITHYHUX Mojenel adiHITUBHUI aHamizy Ta
kiacudikamii i3 CydaCHUMHU TEXHOJIOTISIMU BEIIMKUX MOBHHUX MOJIENICH Ta 3aKJIacTH OCHOBY st
pPO3pOOKM  aIanTOBAaHWX MIAXOMAIB, 3JaTHUX MIABUINUTA CEPeAHIA YeK, JOSIBHICTh Ta
aBTOMATH3AIlil0 3aKymiBesnb B B2B-cucremax.

Mera Ta 3agaui gocjaigKeHHs. MeTOO TaHOTO AOCHIIKEHHS € MPOBEACHHS CHCTEMHOTO
aHaJi3 ICHYIOYMX MOJENeH, METONIB Ta TEXHOJIOTiH, SKi BUKOPUCTOBYIOTHCS JUIS CTBOPEHHS
MEPCOHAI30BAaHOTO KOHTEHTY B B2B enexrtponHniii komepmii, Ta iIeHTH(IKYBaTH HETOJIKH IS
MOJANIBIIIOrO JOCHiKeHHs. Jlo 3a1ad AOCIIiKeHHST BIIHOCHMO. BH3HAUCHHS OCOOJIMBOCTEH B2B
xomepii Ta MOPIBHSIHHS cucteM B2B Ta B2C 3a OCHOBHMMHM TIOKa3HWKAMH; MPOBEJICHHS aHATI3Yy
ICHYIOUMX MOJENI, METOIU Ta TEXHOJIOT1i CTBOPEHHS MEPCOHAII30BAHOTO KOHTEHTY B CHCTEMax
B2B enekrpoHHOi KoMmepllii Ta TakoX OOrpyHTYBaHHS HEOOXITHOCTI pPO3pOOKH Mojese
aQIHITUBHOTO aHaN3y TpaH3aKUIMHUX 1 MOBEAIHKOBUX JaHUX Y IMO€JHAHHI 3 MeEToJaMH
kinacugikanii KIIEHTIB U1 MIIABUILEHHS [epcoHali3alii TOBapHOro, I1HGOpMaLIHOTO Ta
PEKOMEHIALIIHOTO KOHTEHTY cucTteMu B2B enekrpoHHOT KoMepiii

OcHoBHa yacTuHa poooru. Cucrema B2B enexkrponnoi komepiiii (B2B E-commerce System)
1le KOMIUIEKCHa OHJaiH-matgopma abo Halip B3a€EMOINOB'A3aHUX TEXHOJOTTYHUX pILIEHb,
MPU3HAYCHUX ISl 3IMCHEHHS KOMEPIIMHUX oTmepairid, oOMiHy iH(GOpMaIlEI0 Ta aBTOMAaTH3aIlil
Oi3Hec-mpoIieciB MK JBoMa abo Outblie rOpuIUYHUMH ocobamu (mimmpuemctBamu) [3]. Ls
cucteMa € IU(POBUM cepeloBHINEM, IO 3a0e3leuye OpraHi3aIiIM-TIPOJABISIM MOKIIUBICTh
MIPEJICTaBJISATH CBI TOBapHUi, IHQOpMaIiHUI Ta peKOMEHAalIHII KOHTEHT (KaTaloru, mpaic-
JIUCTH, YMOBH CIIIBIIpalll) IHIIMM OpPraHi3aliiM-MOKYNLSIM JUIsl IXHIX BUPOOHUYMX, KOMEPUITHUX
abo mepenpoaakHUX MoTped. B Tabmuili 1 moka3aHo pe3yabTaTH MOPIBHSUIBHOTO aHaji3y CHUCTEM
B2B Tta B2C enekTpoHHOT KOMEPIIil 38 OCHOBHUMH MMOKa3HUKaMu/

Tabauys 1. IopiBasinusa cucteMm B2B Ta B2C 3a 0cCHOBHMMY MOKAa3HUKAMM

Ha3zBa noka3znuka B2B (Business-to-Business) B2C (Business-to-Consumer)

[Hni komnawii (crapramnu, MmiANPUEMTBA, BEJIHKI

. . . . [HuBiMyanbHI CIIOKMBAYi. Kinbkicrs|
HinboBa ayquTopisi | KopHopauii, Aep>KaBHI yCTaHOBH, HENPHOYTKOBI : .
L LT . MOKYTIIIIB 3HAYHO O1JIbIIIa
opranizamii). KiTbKicTh MOKYIIIB MeHIIa
.. ..|Bucoka Bapticth, Oinmbini o0csaru, MeHma|Hu3pka BapTicTh, MeHII 00CATH, BUIIA|
HinnicTe Tpan3akuii
Jacrora lgacroTa
Morusanis PamiionanbHa: opieHTOBaHa Ha edeKTHBHICTB [EMoriiiiHa/IMIynbcuBHA: 3aI0BOJICHHS
- 0i3Hecy, 3MEHILIEHHS BHUTPAT, 30UIBLICHHS OCOOMCTHX TOTPeO, OakaHb, HA OCHOBI IIiHH,

MpUOYTKY, JOBrOCTPOKOBI LTI

OpeHay, TpeH B

TpuBanicTb npouecy
NPUIHATTS pilleHb

JoBmmiA 1 CKIAQHIOIMNA: 3a]Tydae KiJTbKOX
3aIliKaBIIEHUX CTOPiH, IEPErOBOPH, MOKIIMBE
TECTYBaHHs, KOHTPAKTH

Kopormmif 1 mpocTimmii: YacTo OmHOOCIOHE
pILIEHHS, (IBU/IKA ITOKYIIKa

uka nponaxy

HoBmmii (wacro Bim 1 mo 3 wicsamiB, abo
OinpIire)

[Kopormmit

OcobauBocTi JIOBrocTpokOBi ~ mapTHEpCTBA:  aKIEHT Ha
BigHOCHH 3 moOyoB1 AOBiIpH, MATPHMIN, 1HAWBITYyadbHUX [KOPOTKOCTPOKOBI, TpaH3aKIiHHI
KJIi€HTaM# piIIeHHIX
. dokyc Ha JIoTiI 1HHOCT1 ROI . . .
OcobauBocTi e . o H . J|@okyc Ha  eMouUifX, IMIDKI,  peKiami,
TIePCOHAI30BaH] MPOMO3MLii, MpsAMi Mpomaxi,| . . )
MAapKeTHHTY COIIIaTPHUX MEepPeKax, aKIisiX, 3pyIHOCTI

KOHTCHT-MAapKETHUHT

MeToau omjiatu

CxnagHinn Metomu (KpeauTHi JiHii, paxyHKH-
¢dakTypn, OaHKIBCBKI TepeKasH, BiJACTPOUKU
aTexy). Bunmii mpioputer Oe3nexn

[IBuaKki Ta 3py4Hi MeTOAN (KpeAuTHI/1eOeToBl
KapTKM, MOOUTBHI ~ TaMaHIl, eJEKTPOHHI
TUTATEXK1)

HamamryBaHus Bucokuii cTymiHe KacToMizalii, cremianizoBaHi . .

. CTaHIapTU30BaHi FOTOBI» OPONYKTH
TOBAPY/NOCIYIrH pileHHs
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Takum uymHOM cydacHi cucreMu B2B  enextponHOi KoMmepuii (QyHKIIOHYIOTH Yy
BHCOKOKOHKYPEHTHOMY IHTEPHET CEPEIOBHII, JIe Bil SIKOCTI KOHTCHTY 3aJCKUTh IIBUJIKICTH 1
TOYHICTh 33JI0BOJICHHS MMOTPEO ONTOBUX KITIEHTIB, IO € BUpimansHuM Uit B2B xommaHii.

Texnonorii cTBopeHHs1 KOHTEHTY st B2B e-commerce nepenbauaioTh reHeparito AeKiTbKOX
TUIIB KOHTEHTY:

— TOBapHOTo (OIMHKC TOBAPIB, CYMYTHI MPOITYKTH, KOMEPIIiHHI IPOTIO3HIIii);

— iH(dopMamiifHOTO (aHATITHYHI 3BITH, TOPAH, JOKYMEHTAIIis);

— peKOMeHJamiiHoro (TIepcoHaNi30BaH1 T00IpKH TOBAPIiB Ta MPOMO3HIII).

Ha cporoani 6u1bmIicTh MIATGOPM BUKOPUCTOBYIOTh CTaTHYHI METOAU (POPMYBAHHS KOHTCHTY
Ha OCHOBI (PIKCOBaHMX NpaBui, ab0 0a3ylOThCS HAa YHIBEPCATBHUX PEKOMEHMAAIAX IS BCIX
KieHTiB. Takuil MiAXig 4acTo HE BpaxoBYe IHAWBIAYyalbHI 3aKyINIBEIbHI MATEpHHU, creUUQIKy
O13HECy KIII€EHTa, CE30HHICTh ab0 3aJeXHOCTI MDK ToBapamu. [lepconanizaiiisi MOXIIMBA JIMIIE 32
YMOBH JI€TAJIbHOTO aHaNI3y TPaH3aKI[IMHUX 1 TOBEIIHKOBUX JIaHUX KIIIEHTIB. 30Kpema:

— auanis mpauzakyii J103BOJISIE BUSBIATH YacTi KOMOIHAIii TOBapiB, IO 3aKyNOBYIOTHCS
pazom, Ta (hopMyBaTU HAOOPH PEKOMEH 1Al ;

— auaniz nogeodinKkosux nociioogHocmetli A€ 3MOTY BU3HA4YaTH THUIIOBI CLiEHapili B3aeMoAll
KIIIEHTIB 13 CUCTEMOIO, TPOrHO3YBAaTH MMOBIPHICTh 3aMOBJICHHS, BUSABIISITH «Trapsdi» TOBapH.

O0’emHaHHs pe3yabTaTIB MUX BUIIB aHATI3Y 3 METOAaMH Kiacu]ikallii 103BOJIIE CETMEHTYBATH
KIIIEHTIB 32 3aKyIMiBEJIbHUMHU XapaKTepUCTUKaMHU, a BIATaK (OpMYyBaTH MEPCOHATI30BAHUNA KOHTEHT,
a camMe moeapuuli y BUIJISA1 aJalTOBaHUX MpaiciB Ta 0OIPOK, iHQopmayitinuti y BUTISAL
peKoMeHallli 1Mo TpeHJaX Yy KaTeropisfix, akUIfHUX MPOMO3UISX, a TAKOXK pPeKoMeHOayiHut y
BUTIJISI/11 IPOTHO30BAHMX TOBAPHUX HAOOPIB /1711 KOHKPETHOT'O KIIIEHTA UM TPYIIH.

Jlani HaBeZeHO OUIbLI JAeTaiabHy 1H(OpMAII0 IPO OCOOJMBOCTI MPOBEIACHHS a(iHITHBHOIO
aHaI3y TpaH3aKI[IHHUX Ta TMOBEIIHKOBHUX JaHUX KJIEHTIB Ha mpukiIaai cucreMu B2B enekrponHoi
KOMEPIIii Ka MPOIOHYE IMUPOKHIA CIEKTP B3YTTA Ui Apionux marasunis B3yrTs (Wholesale B2B
Portal) 3 MeToro cTBOpeHHS MmepcoHanizoBaHOro KOHTEeHTY [5]. Merta adinituBHOro anaiizy B B2B-
CHUCTEMI — II€ BHUSBHTH acollamii MDK pPI3HUMH KOMEPIIMHUMHU TMOJIsIMH, TpaH3aKIIIMUA abo
MOBEIIHKOBUMU [ISIMHA ONTOBUX KJi€HTIB. Lle m03BoJisie 3HATH acoliaTMBHI TpaBuia (association
rules) /IS KUTBKICHOTO OTIMCY B3a€EMHOTO 3B'SI3KYy MDK JIBOMa YM OUTbIIIE KOMEPIIMHUMHU TOIISIMHU
[6,7]. V¥ Teopii ananizy acomiariii 6a30BMM BHU3HAYCHHIM € TpaH3akilis, ane B B2B Bona HabyBae
Oimpmoi ckiamHocTi. Tpanzakiiss T — me HaOlp 00’ekTiB (TOBapiB, MOCIHYT, i), SKI BiIOyauCS
0JIHOYACHO a0 B MeXXax OJHOTO KomepiiiHoro akty. [Ipuxmamom tpanzakuii y B2C € oqun yek y
CylepMapKeTi Ui oJjHa Kop3uHa Ha caiiti. Y B2B cucremi tpanzakuis 7 1e:

— OJIHE ONTOBE 3aMOBJICHHS BiJl KOMIIaHIi-KJIi€HTa (paxyHOK-(hakTypa);

— HaObip ToBapiB, 3aMOBJICHUX Y ME&XaX OJHOTO CE30HY 3aKyIiBEb;

— KOMIUJIEKC [iifi KOpUCTyBaya-3aKylmHUKa (HAmpUKIAJ, Teperyiaj Karajory, 3aluT Ha
IHAUBiAyaNIbHY 1iHY, OOPMIICHHS TPOOHOT MapTii) B MekKaxX OJTHOTO MEPETOBOPHOTO IHUKITY.

Toxni dopmanbho sikmio | maOkmMHA Beix ToBapiB 1={i1,i2, ...,in}, TO Tpamsakmits T — me
nigvuoxwuHa |, 0610 TSI, Hanpukiam: T1={YosoBiui uepeBuku Art. A-15, 3acib mis gorssimy Ne3,
HInypku npemiym-kiacy} T2={Kinoui 6oconikku Art. B-22 (yci po3mipu), JlorictuuHa mociayra
«Excnpec-mocraBka»}

Acoyiamuene npasuno CKIaJaeThCcs 3 IBOX HaOOpPIB MpeIMETIB, 3BaHUX YMOBOIO (antecedent) i
HaCIIIKOM (consequent), 110 3aMUCYIOThCA Y BUTIsiAL: A— B «sikmo A Tosi B».

Taxkum yuHOM, acoliaTUBHE NPaBUIO C(HOPMYIBOBAHO Y BUTJIAAL «SIKIIO yMOBa, TO HACIITOKY.
VYMoOBa i HACIIZIOK YacTO HA3WBAIOTHCS BimmoBiaHo siBocTopoHHiM (left — hand — side — LHS) Ta
npaBoctopoHHiM (right — hand — side — RHS) komnonenTaMu acoriatuBHOro npasmia. @opManbHO
3amavy acouiaTUBHUX mpaBun (Association Rules) mpeacrtaBuMo sik: BUXIOHI JaHi: MHOKHHA
ToBapiB (a0o 00’extiB) [={i1,i2,...,in,} Ta 6a3a TpaH3akiiii D (HanmpuKiaja, MOKYNKA B Mara3uHi) D
={T1,T2,..,Tm}, ne koxHa Tpan3akiis TjCI, MeTa. 3HalTH acolliaTHUBHI paBuiia BUrIsiLy: A—B
dopmarnbHa 3a1a4y HOLIYKY HOCTioBHUX I1a0noHiB (Sequential Pattern Mining) npenctaBuMo sK:
BUXIJIHI JaHi: MHOKHUHA 00’ ekTiB [={i1,i2,...,in,} Ta MHOXUHA OCHimOBHOCTEH S={S1,52,...,.S72}, ne
KO’KHA MMOCIII0BHICTh KopTexkeM Sj=(X1,2,...,Xk), a Xi€I, mera: 3HalTH yCi1 NOCTIIOBHI MIAOJIOHU
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Burisiny (A)—(B). Tlpu npoMy nocridosnuti wabnon — 1€ BIOPSIKOBAHA MOCIITOBHICTh MOIIN
a00 ToOBapiB, SAKi YACTO 3 SBJISIOTHCS B TAKOMY K MOPSJIKY B PI3SHUX MMOCIIOBHOCTSX.

[Mpuknamu aconiatuBaux npaswui st Wholesale B2B Portal [5].

AcouiatuBne npasuiio (Tosap): {JKinoui kpociBku Art. 403, Yososiui kpociBku Art.510}— {Habip
yerinok «Komdopr»}.

AcomiaruBae npaswio (Toap + Ilociyra): {3amoBnenns O6ubie 1000 map} — {Hamanus
KpeauTHOI JIiHii 60 THIB}

[Mpuknaau nocimoBHux madaonis A Wholesale B2B Portal [5].

[ocnigosuuit madnon (Ce30HHICTH): <3aMOBJIEHHS 3UMOBHX 400iT >—<3aMOBIICHHS 3aC00IB ISl 3aXHCTY
BiJ comi (yepe3 2 micsi)>.

[Mocninosuuii matdion ([Iporuo3yBanss): <3anmuT Ha IHAUBIAYaIBHY LIHY JUIsl HOBOT Kosekilii, OTpuMaHHS
TEXHIYHOT JOKyMeHTalii>—<O(hopMIIEeHHS OCHOBHOTO OIITOBOTO 3aMOBIIeHHS (TIpoTsroM 14 nHiB)>

TakuM YMHOM, 3a JOMOMOTrOI AaCOLIATUBHUX MpaBUJ IIYKalOTh OJHOYACHY IMPUCYTHICTH
€JIEMEHTIB y TPaH3aKIIil, 32 JOIOMOTOI0 MOCHIJOBHUX IIA0JIOHIB — MOCIIA0OBHY MOSIBY €JIEMEHTIB Y
yaci abo MopsaKy.

[cHyIOTh MOKa3HUKH, 32 JIOTIOMOTOIO SIKMX MO’KHA OXapaKTepHU3yBaTH 3B'I30K MK Habopamu
TOBapiB, BCTaHOBJIEHUM 3a nonomoroto All. Iliompumka acoyiamusnoco npasuna (support) — e
KUIBKICTh TPaH3aKIliH, SKI MICTATh SIK YMOBY, Tak 1 Haciigok. Hampuknan, mns acomiarii A—B
niaTpumMka support S(A — B) surnsaae sk (1):

KiJIbKiCTb TpaH3aKIiH,aKi MicTaTh A U B
support S(A - B) = P(AUB) = pt — (1)
3araJjibHa KUIbKICTb TPaH3aKI1Hh
Jlocmosipricme acoyiamusnozo npasuna (confidence) A—B — 1ie Mipa TOYHOCTI TIpaBuja 1
BU3HAYAETHCS K BITHOMICHHS KUTHPKOCTI TPaH3aKI[li, 10 MICTATh YMOBY 1 HACIIIOK, 10 KUIbKOCTI
TpaH3aKIli{, 10 MICTATH Juiie yMoBy. JloctoBipHicTh All po3paxoByeThes 3a GopMyInor 2:
confidence C(A - B) = P(A|B) =

P(AUB) _ kinbKicTb TpaH3akLiii,aki MicTaTe A u B

P(A) KiNbKiCTb TpaH3aKIiil aki MictaTb A ' (2)

confidence(A —» B) = %

3nauymricte AIl oOUUCHIOETBCS SK PI3HUISI MDK MIATPUMKOIO TpaBUjIa 3arajioM i JoOyTKOM
MIATPUMKH JIUIIIE YMOBH Ta JIMIIIEC HACTIAKY.
Aco1iaTUBHE MPABWIIO IS MTOCTIIOBHKX 11a00HIB Mae BUTIIsA (A)—(B).
Iliompumka acoyiamueno2o npasuaa (SUPPOrt) — me KiIbKICTh MOCIIZOBHOCTEH , SIKI MICTATH
mabJIoH, BU3HAYA€EThCA 3a hopMylioro (3)
support S((A, B)) — P((A)U(B)) — KIJIBKICTB MOC/IiJOBHOCTEMN,AKI MicTATb (A,B) . (3)

3arajibHa KiJIbKiCTb MOC/IiIOBHOCTEH

JlocTOBIpHICT, BUHHKHEHHS TOCHiTOBHOCTI (confidence), Bkasye Ha HMOBIPHICTH TOTO, IO

nicast A 6yne B y mociimoBHocTi (4)
confidence C({A) — (B)) = Support(AB)) - 4)
support({A4))

Y mpoueci momyky AIl mMo)ke mpoBOIUTHCS BUSBIEHHS BCIX acouialliii, MmiATpUMKa Ta
JOCTOBIPHICTh JAJIS IKMX MEPEBUILYIOTh 3aJJaHUN MIHIMYM. AJTOPUTMH Ul aCOLIATUBHUX MPaBUII
(Association Rule Mining) mrykaioTh 4acTo HOBTOpIOBaHI KOMOiHaiii ToBapiB abo mofiil y
TpaH3akuigx. ToOTO B OCHOBI TaKUX aJrOPUTMIB MOHATTS NOMyIspHUX HabopiB (frequent itemset),
Kl TaKkoX MOXHAa Ha3BaTH 4YacTUMHM IPEeIMETHUMH HabopaMu, sKI 4YacTO 3yCTpidaloThCs
MHOKMHAMH (BIATIOBIZHO, BOHM MOB'A3aH1 3 MOHATTAM 4actoTu). I1in yacToToro po3ymieMo mpocra
KUIBKICTh TpaH3aKIii, y AKX MICTUTbCS JaHUH npenmMeTHui Habip. Toxal momyiasipHuMu Habopamu
OyayTb Ti, SIKI 3yCTpIiUarOTbCs yacTille, HDK Y 3aJaHOMY YHMCII TpaH3aklid. MeToauka MouyKy
acouiatTuBHUX mpaBui (All) 3 BUKOpHCTaHHIM NOMYJSPHUX HAOOPIB CKIAAETHCA 3 IBOX KPOKIB:

a) 3HaWTH HaHNOMYJSIpHiIIi Habopu;

6) Ha ix ocHOBi 3reHepyBaTu All, sKi BIANOBIAAIOTH yMOBaM MiHIMaJIbHOI MIATPUMKH Ta
JOCTOBIPHOCTI.
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Ausroputm  Apriori  (Apriori Property) — 1me KIacMYHHE Ta OJMH i3 HaWBIUIMBOBIIIAX
QITOPUTMIB, SIKHH BHKOPHCTOBYEThCA B ranmy3i Data Mining (noOyBaHHS JaHUX) AJs TOIIYKY
yactux HabopiB enemeHTiB (frequent itemsets) y 0Oasax manux Tpansakimii [8]. OcHoBHa imes
MOJIAITae B TOMY, L0 Oyab-siKa MiIMHOXHHA YacTOrO HabOpy €JEMEHTIB TakKOXX NMOBHUHHA OyTH
gacrtoro. lle mae 3Mory anropuTMy BUKOPHCTOBYBATH BIXKE 3HAMICHI 4YacTi HAOOpW MEHIIOTO
po3mipy s moOyIoBH (TeHepallii) MTOTeHIIHHNX YacTUX Ha0OPiB OUTBIIOTO PO3MIpY (KaHAUIATIB) i
e(eKTHBHO Bi/ICitOBATH (MIPYHIHT) Ti HAOOPU-KAHAUIATH, SIKI HE MOXKYTh OyTH YaCTUMH.

FP-Growth (Frequent Pattern Growth) — anroput™ [uis eeKTHBHOrO MOIIYKY YaCTUX HaOOPIB
y TpaH3aKIiMHUX 0a3ax JaHWX Oe3 TeHeparlil kanaumaTiB (Ha BiaMiHy Bin Apriori). OcHOBHA ifes
AITOPUTMY TIOJIATA€ B TOMY, IO 3aMiCTh MOBHOTO Nepedopy BCiX MOKIMBHX KOMOiHAIii TOBapiB
(Apriori), FP-Growth O0ynye xommakTHy cTpykTypy Aanux FP-nmepeo (Frequent Pattern Tree) Ta
Ha MOTO OCHOBI PEKYPCUBHO IIyKae yacti madnonu [9].

OcuosHi eranu podotu FP-Growth:

1. OOuncneHHss MIATPUMKH KOXKHOro ToBapy. Ilpoxomumo Bci Tpan3akuii. Busnauaemo
MIATPUMKY JJIs1 KOXKHOTO ToBapy. Binkunaemo ToBapu, Kl He IPOXOAATh min support.

2. IlobynoBa FP-nmepeBa. YHOpsSAKOBYEMO TOBapH B KOXKHIA TpaH3akIii 3a CIaJaHHSIM
ninrpumku. [Ipoxoaumo TpaH3akiiii oqHy 3a 0HOI0. J[0/1aeMo ToBapy sIK By3.d B JiepeBo. OaHAKOBI
npedikcu TpaH3aKIli 00’€qHyeMO B CHUTbHI TUTKUA. Jl0 BY3JIB TOAa€MO JIYMIBHUKH MIATPUMKHA. B
pe3yabTari MaeMo koMmakTHe FP-nepeBo, 110 30epirae Bci TpaH3akiii y BUTTISAL TPEeQiIKCiB.

3. [lobynoBa ymoBHUX 0a3 Ta ymoBHHX FP-nmepeB. [[ns kokHOTO TOBapy (3HH3Y BToOpy)
dbopMyeMo yMOBHY 0a3y yacTuX HaOOpPIB — CHUCOK YCIX HUISXIB y J€pPEeBl, IO MICTITh L€l TOBap.
Jlnst ko>xHOT yMOBHOT 0a3u 6ymayemo ymoBHe FP-mepeBo. PekypcuBHO OBTOprOEMO TIpoIIec.

4. Tlomryk yactux HabopiB. KombOiHyeMO pe3ynbTaTh YMOBHHUX JAepeB. 30MpaemMo BCi 4acTi
Habopw, MATPUMKA SKUX > min support.

Eclat (Equivalence CLAss Transformation) me anroput™ st IOIIyKY YaCTHX HaOOpIB TOBapiB y
TpaH3aKIIHHUX JTaHUX, SIKAW MpAIloe€ uepe3 MepeTHHH CIUCKIB ineHTrudikaropiB tpanzakmii (TID-
CIIMCKH), Ha BIIMIHY Bix niepebopy kaHauaaTiB y Apriori uu mooymosu aepes y FP-Growth. [10].

OcHOBHA i€ alrOpUTMy TOJSTaE B TOMY 100 30epiraTd Jis KOXKHOTO TOBApYy CHUCOK
ioenmugpixamopie mpanzaxyiu (TID-nmuctr), e el ToBap 3yCTPIiYaeThCs, 1 3HAXOMUTH YACTI
Ha0OpH NUIAXOM MepeTuHy KX crnuckiB. OcHOBHI eTanu podoTtu Eclat:

1) Iobyoosa TID-cnuckie. JIasi KOKHOTO TOBapy BHM3HAYaEMO BCi TpaH3akilii, Je BiH
MIPUCYTHIMN.

2) Pexypcusne saumms TID-cnuckie. TlepeTHHaeMO CHOHMCKHM I KOMOIHAIlii TOBapiB
[TigpaxoByeMO MIATPUMKY IJIs KOXKHOTO MepeTHHy. SIKIIO MiATpUMKa > min support TO MepeTHH
30epiraemo

3) @opmysanns wacmux nabopis. PekypcuBHo 00’eqHyeMo ToBapu Ta ix TID-crmcku, MOKH €
gyacTi KoMOiHaril

Hasenemo pe3ynbrati HOpIBHAHB PO3TIISIHYTHX AITOPUTMIB ITOITYKY ACOIIaTHBHUX ITPAaBHJI B TAOMHIII 2.

Tabnuys 2. llopiBHSAHHSA aJTOPUTMIB MOUIYKY aCOHIATHBHUX MPaBUJI

AJITOPUTM IMpuHuun podoTu IlepeBarun Hepoaikn
Apriori ['enepaliist KaHIUIATIB Ipocruii, KIacHIHUI TloBinpHuI HA BeNUKUX HAOOpax
FP-Growth FP-nepeso IBuaxuii, 6e3 KaHIUIATIB Cxirafsimmii y peasizarii
. IIpocruil, mBUAKKIA HA MaJIUX TloTpeOye Gararo mam’siTi Ha BETHKHAX
Eclat Ieperun TID-crinckiB p ’ A peoy
JIAHUX JIAHUX

BucnoBku. [IpoBeeHHSI CHCTEMHOTO aHalli3 ICHYIOUUX MOJENel, METOIB Ta TEXHOJIOTIH, sKi
BUKOPUCTOBYIOTHCS ISl CTBOPEHHSI MEPCOHANI30BAHOTO KOHTEHTY B B2B enexktpoHHii komepiii
J03BOJIMJIO 1IGHTU(DIKYBATH X HEIONIKH JUTS TOJANBIIOr0 JOCTiKeHHs. BusHaueHo 0coOIMBOCTI
B2B komepuii Ta mokazaHo mnopiBHsAHHA cucteM B2B Ta B2C 3a OCHOBHMMH MOKa3HUKaMH.
[TpoaHai30BaHO OCHOBHI aJrOPUTMH MONIYKY YacTUX HabopiB ToBapiB Apriori, FP-Growth, Eclat ,
0 JIO3BOJISIIOTH BUSBIATH KOMOIHAIli TOBapiB, fKi 94acTO 3aMOBIISIIOTHCS pa3oM. BuszHaueHo
METPHUKHU SKOCTI acOI[iaTUBHUX MPaBWJI Taki K MIATPUMKA Ta JIOCTOBIPHICTH IJISl OLIHIOBAHHS
3HAYYIIOCTI Ta KOPUCHOCTI 3HANWIEHUX 3aKOHOMIPHOCTEW B 3aMOBIIEHHSX TOBapiB. OOrpyHTOBaHO
HEOOXIJHICTh po3poOKKU Mojenel adiHITUBHOTO aHaJi3y TPaH3aKIIMHMUX 1 MOBEJIHKOBHUX JaHUX Y
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MOo€HAHHI 3 MeroJaMu kiacuikamii KIIEHTIB s MIIBUIICHHS IEepCOHaNi3alii TOBapHOTO,
iH(pOpMaLIHOTO Ta pEKOMEHAIIHOTO KOHTEHTY cucTeMu B2B enexTpoHHOT KOMepIii.
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ABSTRACT

The increasing financial significance and structural complexity of the B2B e-commerce market segment, along with the
imperative to enhance its efficiency, necessitate a systematic analysis of models, methods, and technologies used for personalized
content creation within such systems. The study has identified the unique characteristics of B2B commerce and compared B2B and
B2C systems based on key performance indicators. An analysis of existing models, methods, and technologies for personalized
content creation in B2B e-commerce systems has been conducted, including: alogarithms for finding frequent item sets (e.g.,
Apriority, FP-Growth, Eclat), which enable the detection of product combinations frequently ordered together. Metrics for
evaluating the quality of association rules (Support, Confidence, Lift, Conviction), which are essential for assessing the significance
and utility of the discovered patterns in product orders. The need to develop affinity analysis models of transactional and behavioral
data, in combination with customer classification methods, is substantiated to enhance the personalization of product, informational,
and recommendation content within B2B e-commerce systems.

Keywords: e-commerce; B2B systems; transactional and behavioral data; affinity analysis; association rules; Apriori;
FP-Growth; Eclat; quality metrics
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